




 
Staff listed the manufactured unit for sale in the amount of $35,000. After several weeks on the 
market, on May 27, 2020, the City received a cash offer in the amount of $25,000. Miracle Realty 
provided staff with comparable sales and this amount has been determined to be reasonable and 
fair market value. Council approved a minute order to accept the offer during its July 1, 2020 
meeting; however, the offer did not move forward since the buyers backed down from the offer 
a few days after Council’s action. 
 
The unit went back on the market and on August 14, 2020 Miracle Realty advised City staff that 
there was a new offer in the amount of $32,000. Staff recommends that this offer be accepted 
at the proposed amount. City would receive proceeds in this amount, minus any negligible 
deductions, as negotiated for damages/repairs that may be identified during an appraisal or any 
nominal fees that City staff deem necessary to close escrow. Should this offer fall through, staff 
requests that Council approve acceptance of any future comparable offer. 
 
Selling the unit will alleviate the City from having to continue to pay rent for the space at The 
Meadows, recover administrative expenses, and deposit any remaining funds back into the 
CalHOME program income.  
 
FINANCIAL IMPACT: 

The sale of the manufactured home will not impact the General Fund. City will receive up to 
$32,000, which will help cover expenses incurred for gaining possession of the unit and staff will 
deposit remaining funds into the CalHOME program income account.  
 
CONSISTENCY WITH THE VISION MADERA 2025 PLAN: 

Strategy 101.10  Ensure adequate supply of affordable housing by promoting programs to assist 
in home ownership 

Strategy 407  Elder Independence: Promote and Expand existing services to allow Madera’s 
elders to maintain independent lifestyles. 

Strategy 135  Affordable, Accessible Housing: Ensure adequate supply of affordable, 
accessible and barrier-free housing citywide. 

 
ALTERNATIVES:  

Alternatives available for Council to consider are as follows: 

1. Reject the offer. This alternative has the potential to create more fees in rental space and 
administrative costs. 

2. Refer the item back to staff, to solicit more offers.  
 
ATTACHMENTS: 

A. Purchase offer 




































